Curriculum Vitae

Candidate’s name
PERSONAL DETAILS
NAME: 



      
DATE OF BIRTH:



ADDRESS:



      
MARITAL STATUS:


TEL:

    

EMAIL:


PROFILE
I am a clear and experienced communicator who possesses a good sense of humor. This combined with man management and enthusiasm has been key factors in my career. I have strong organisational skills with the ability to problem solve quickly and effectively. I thoroughly enjoy working in a sales environment and have a proven ability and determination to succeed. I have a vast knowledge of the Advertising and Publishing Industry, with over twenty five year’s successful experience. 
KEY ACHIEVEMENTS
· Introduced a new pricing structure and took a determined stance in upholding the decision resulting in company profits increasing by £12K in 6 weeks.
· Increased sales by approximately 50% after using initiative to demonstrate to customers my company’s commitment to quality
· Achieved sales of £4800 in month one against a target of £2100, based mainly on cold calling on established and new customers

I am seeking a career move to a company that can make excellent use of my skills and knowledge while offering job satisfaction and a reward package to match.
WORK EXPERIENCE
2001-to-
ABC Publishing Ltd – Big City




Sales Manager
Date
Responsible for the development, motivation, training and management of a team of 12 online media sales executives in the recruitment sector. In the first year of business the team achieve over 150% of income target, whilst maintaining a low cost environment.  I was also involved in the special projects team developing new online sites for launch on internet.

1998-01
Media XYZ Publicity Ltd – Some Town



Sales Exec/Manager
I was initially responsible for the selling of advertising and sponsorship opportunities across a broad range of Radio Stations. Promoted to Sales Manager 1989, where I was responsible for the management, motivation, training and recruitment of a sales team of six based office staff.
1993-98
AAA Publishing Ltd – Big Town




Tele-Sales Executive
I was responsible for selling advertising space within 123 and XZX Magazines. The role involved cold calling, telemarketing to a range of customers, generating new business and managing accounts.
1988-93
1A2B Ltd – Small Town





Salesman


Door to door, selling Hoovers and cleaning products.
INTERESTS

Keep fit, Football and Family
ADDITIONAL INFORMATION/TRAINING
Clean Driving License 

Attended Selling in the world of Advertising

Passed SPIN selling course 
REFERENCES

I can supply references on request/or actual 
Please do not contact my current employer without my permission.
